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Breakout Session 1
Lecture Theatre 3

MAIN QUESTION
What are the challenges (financial/technical/other) that 
offsite solution suppliers face in seeking to win work in 
the new build homes market? What actions should offsite 
suppliers take to achieve greater recognition of their 
solutions within the new build homes market?
ELECTIVE QUESTION
Should Government take action to support the increased 
use of offsite solutions in new build housing and if so 
what sort of actions?



Breakout Session 2
Seminar Room 3

MAIN QUESTION
Should Government take action to support the increased 
use of offsite solutions in new build housing and if so 
what sort of actions?
ELECTIVE QUESTION
Is it accepted that the use of offsite solutions in the 
construction of new homes delivers better sustainability 
outcomes? If so are these better outcomes valued either 
by the house-building industry or by the industry’s 
customers?



Breakout Session 3
Seminar Room 1

MAIN QUESTION
Is it accepted that the use of offsite solutions in the 
construction of new homes delivers better sustainability 
outcomes? If so are these better outcomes valued either by 
the house-building industry or by the industry’s customers?
ELECTIVE QUESTION
Looking forward to the year 2025 do you think that the 
majority of new homes in England will still be constructed on 
site using traditional methods or will the majority be 
assembled from a kit of factory made components. If the 
latter what factors would have brought about the change?



Breakout Session 4
Seminar Room 2

MAIN QUESTION
Looking forward to the year 2025 do you think that the 
majority of new homes in England will still be constructed on 
site using traditional methods or will the majority be 
assembled from a kit of factory made components. If the 
latter what factors would have brought about the change?
ELECTIVE QUESTION
What are the challenges (financial/technical/other) that offsite 
solution suppliers face in seeking to win work in the new 
build homes market? What actions should offsite suppliers 
take to achieve greater recognition of their solutions within 
the new build homes market?




